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August 16, 2018 to 
January 15, 2019

A report of Real Estate transactions 
in the Town of Andover for the period 
of Aug. 16, 2018 to Jan. 15, 2019.

On August 28, 2018 Lauren Pearsall 
sold 822 Franklin Highway to Jason & 
Bacote Silver for $224,500. The 2,152 
S.F. Single Family has 3 bedrooms and 
2 baths and 1 acre of land. Assisting the 
seller, Keller Williams Metropolitan of 
Fine Homes Group International. As-
sisting the buyer, Rhonda Rood, Cold-
well Banker Lifestyles

On September 4, 2018 Amy Schnei-
der sold Old College Road (Map 17 Lot 
776-420) to Paul & Patricia Buddenha-
gen for $150,000, 14.6 acres of land.

On September 10, 2018 KMRWK 
Family Trust (Roger & Kathleen Kid-
der) sold 117 Chase Hill Road to Mi-
chael & Michelle Tilton for $267,750. 
The 2,921 S.F. Single Family has 3 bed-
rooms and 3 baths and 2.5 acres of land. 
Assisting the seller, Keller Williams 
Metropolitan of The Hvizda Team. 
Assisting the buyer, Maria Laycox of 
BHHS Verani

On September 13, 2018 Tiff anyrose 
Brule sold Boston Hill Road (Map10 
Lot130-147) to Ransom & Roseanne 
Davis for $23,000, 2.2 acres of land. 
Assisting the seller and the buyer, Ma-
ria Laycox of BHHS Verani.

On September 20, 2018 Winona 
Keyser sold 767 Raccoon Hill Road to Ja-
son Keyser for $205,000, 2 acres of land.

On September 27, 2018 Mark & 
Kathleen Henderson sold 4 Morrill Hill 
Road to Robert & Krystina Colichio for 
$260,000. The 2,616 S.F. Single Fam-
ily has 6 bedrooms and 4 baths and 1.1 
acres of land. Assisting the seller, Mi-
chael Gagne of The Bean Group. As-
sisting the buyer, Connie Mullen of The 
Mullen Realty Group

On October 4, 2018 Craig & June 
McDonald sold 241 Cilleyville Road 
to Walter & Gretchen Durack for 
$270,000. The 1,922 S.F. Single Family 
has 3 bedrooms and 2 baths and 2 acres 
of land. Assisting the seller, Dimitri Di-
makis of Coldwell Banker Lifestyles. 
Assisting the buyer, Terry Riel of Cen-
tury 21 Thompson R.E.

On October 15, 2018 Scalora Trusts 
sold 56 Kearsarge Mountain Road to 

Gallo Trusts for $285,000. The 2,420 
S.F. Single Family has 3 bedrooms and 
2 baths and 5 acres of land. Assisting 
the seller, Lori Meding of Coldwell 
Banker Lifestyles. Assisting the buyer, 
Doug Peel of Four Seasons Sotheby’s

On November 2, 2018 Kenneth Reid 
Trust sold 96 Lawrence Street to Mi-
chael & Linda Tate for $210,000. The 
single family home has 3 bedrooms and 
1.5 baths and 0.25 acres of land.

On November 6, 2018 Brian & Judy 
Deroy sold 452 Chase Hill Road to 
Shawn Carlson for $94,000. The 1,152 
S.F. Single Family has 3 bedrooms and 
2 baths and 2.4 acres of land. Assisting 
the seller, Michael Gagne of The Bean 
Group. Assisting the buyer, Donald 
Goudreau of EXP Realty.

On November 15, 2018 Brian & 
Nicole Veinotte sold 36 West Shore 
Drive to Kelly & Richard Laperle for 
$289,900. The 1,008 S.F. Single Fam-
ily has 2 bedrooms and 2.5 baths and 
0.31 acres of land. Assisting the seller, 
Cynthia A Dumais of BH&G Masiello 
Group. Assisting the buyer, Sandra Dell 
of BH&G Masiello Group.

On November 19, 2018 Real & Ei-
leen Soucy sold 51 Franklin Highway 
to Howard & Katheryn Neuberger for 
$290,000. The 3,102 S.F. multi-family 
home has 5.1 acres of land. Assisting 
the seller and the buyer, Anne Marie 
Appel of BH&G The Milestone Team

On November 28, 2018 Karen & 
Richard Sanborn sold 730 Main Street 
to Molloy Development LLC for 
$300,000. The commercial property 
has 1.94 acres of land. Assisting the 
seller and buyer, Dimitri Dimakis of 
Coldwell Banker Lifestyles.

On November 30, 2018 Mark & 
Marcia Melanson sold 516 Main Street 
to Burbach Family Trust for $280,000. 
Assisting the seller, Kate Hood of Four 
Seasons Sotheby’s Int’l Realty. Assist-
ing the buyer, Doug Peel Four Seasons 
Sotheby’s Int’l Realty

There are currently 15 residential 
properties for sale in Andover with 4 
under contract. There are currently 3 
plots of land for sale. and one commer-
cial or multi-family property.

Data from NNEREN.com/sold-proper-
ties and MerrimackCountyDeedsNH.com.

Andover Real Estate TransactionsWhere Does Your Trash End Up?
Solid waste is used to 
generate electricity
Victoria Mishcon
Andover Select Board

Trash and recycling are hot topics 
these days and communities all over 
the country are coping with changes 
in the recycling market and closure of 
landfi lls.

This article is about our trash in 
Andover, what’s left over when you 
have fi nished recycling.

Andover is one of 27 towns belong-
ing to the Concord Regional Solid 
Waste Resource Recovery Coopera-
tive. All members bring their solid 
waste to the incinerator in Penacook, 
operated by Wheelabrator Concord. 
As members of the COOP, we get a 
special rate allowing us to “tip” our 
post-recycled solid waste for $68 per 
ton. Average rates outside the COOP 
are higher at $80 or more per ton.

Wheelabrator Concord provides 
dependable, environmentally safe 
disposal of up to 575 tons per day of 
post-recycled waste from homes and 
businesses in more than two dozen 
communities as a local fuel to gener-
ate as much as 14 Mega Watts of clean, 

renewable electricity for sale to the 
local utility. The Wheelabrator Con-
cord waste-to-energy facility creates 
a local-energy ecosystem providing 
enough power to supply the electri-
cal needs of 14,460 New Hampshire 
homes as well as its own operations.

By using waste materials as a fuel 
to produce electricity, they off er an en-
vironmentally friendly waste disposal 
option and reduce dependence on land-
fi lls.

Wheelabrator’s safe, clean solutions 
to solid-waste disposal are sustainable. 
They recover thermal energy as high-
pressure steam, convert it to electrical 
energy or steam, which can be sold as 
its own renewable energy source for lo-
cal communities.

Next time you drive through 
Boscawen and Penacook to get onto 
Interstate Route 93, the big smoke 
stack you see on your right before you 
get on the interstate, is the Wheelabra-
tor Concord incinerator where your 
trash goes.

I hope this clears up any miscon-
ceptions about where our waste goes- 
NOT to a landfi ll, rather to a “trash to 
energy” plant. 

For many years, employees of companies 
that offered 401(k) plans only faced a couple of 
key decisions – how much to contribute and how 
to allocate their dollars among the various invest-
ment options in their plan. But in recent years, a 
third choice has emerged: the traditional versus 
Roth 401(k). Which is right for you?

To begin with, you need to understand the 
key difference between the two types of 401(k) 
plans. When you invest in a traditional 401(k), you 
put in pre-tax dollars, so the more you contribute, 
the lower your taxable income. Your contributions 
and earnings grow tax-deferred until you begin 
taking withdrawals, which will be taxed at your 
ordinary tax rate. With a Roth 401(k), the situation 
is essentially reversed. You contribute after-tax 
dollars, so you won’t lower your taxable income, 
but withdrawals of contributions and earnings are 
tax-free at age 59½, as long as you’ve held the 
account at least fi ve years.

So, now that you’ve got the basics of the two 
types of 401(k) plans, which should you choose? 
There’s no one right answer for everyone. You 
essentially need to ask yourself these questions: 
When do you want to pay taxes? And what will 
your tax rate be in the future?

If you’re just starting out in your career, and 
you’re in a relatively low income tax bracket, but 
you think you might be in a higher one when you 

retire, you might 
want to consider 
the Roth 401(k). 
You’ll be paying 
taxes now on the 
money you earn 
and contribute to 

your Roth account, but you’ll avoid being taxed 
at the higher rate when you start taking withdraw-
als. Conversely, if you think your tax rate will be 
lower when you retire, you might be more inclined 
to go with the traditional 401(k), which allows you 
to avoid paying taxes on your contributions now, 
when your tax rate is high.

Of course, you can see the obvious prob-
lem with these choices – specifi cally, how can 
you know with any certainty if your tax bracket 
will be lower or higher when you retire? Many 
people automatically assume that once they 
stop working, their tax liabilities will drop, but 
that’s not always the case. Given their sources 
of retirement income from investment accounts 
and Social Security, many people see no drop 
in their tax bracket once they retire.

Since you can’t see into the future, your best 
move might be to split the difference, so to speak. 
Although not all businesses offer the Roth 401(k) 
option, many of those that do will allow employ-
ees to divide their contributions between the Roth 
and traditional accounts. If you chose this route, 
you could enjoy the benefi ts of both, but you still 
can’t exceed the total annual 401(k) contribution 
limit, which for 2019 is $19,000, or $25,000 if 
you’re 50 or older.

You may want to consult with your tax advi-
sor before making any decisions about a Roth or 
traditional 401(k) – or Roth and traditional 401(k) 
– but in the fi nal analysis, these are positive 
choices to make, because a 401(k), in whatever 
form, is a great way to save for retirement. Try to 
take full advantage of it.

This article was written by Edward Jones for 
use by your local Edward Jones Financial Advisor.

Roth vs. Traditional 401(k): Which Is Right For You?

www.edwardjones.com
 Member SIPC

Melissa J Leintz
Financial Advisor
.
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Visit us beside the Andover School for our great 
selection of men’s, women’s & children’s clothing.
Visit s b sid th A d r S h l f r r r t

Andover Service Club Andover Service Club Thrift ShopThrift Shop

Still accepting winter consignments and donations.
Hours: Tues.–Thur. 10 A.M. to 4 P.M. • Sat. 10 A.M. to 2 P.M. • Tel.: 735-5269 

50% off pink and red clothing items
(Current consignments excluded.)

Feb. 
Sale!
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