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Advertise in Advertise in 
The Andover BeaconThe Andover Beacon
The Beacon is mailed every month to over 1,100 households
 in Andover and to many seasonal residents and out-of-town 

subscribers. For more information, call our ad sales team 
or visit AndoverBeacon.com

Ad SizeAd Size 12 months prepaid12 months prepaid 6 mo ppd6 mo ppd 3 mo ppd3 mo ppd 1 mo ppd1 mo ppd
Sixteenth page $253.44 $142.56 $75.24 $26.40

Eighth page $464.64 $261.36 $137.94 $48.40
Quarter page $834.24 $469.26 $247.66 $86.90

Half page $1,679.04 $944.46 $498.46 $174.90
Full page $3,051.84 $1,727.46 $906.01 $317.90

Pre-printed insert $1,679.04 $944.46 $498.46 $174.90

Connie Powers Connie Powers 
603 763-1275
Sue Connor Sue Connor 

631 965-6583

SUPPORT THE BEACON!
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Address  ____________________________________________
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Phone or Email  _______________________________________
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Seasonal: which months are you at the “other” address?
________________________________________________

 Please don’t acknowledge my donation publicly.

Here’s my donation of $_________ for (check one):
□ Local □ Seasonal ($30 min) □ Out of Town ($30 min) □ Gift Subscr. ($30 min)
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The next issue should be in mailboxes on Friday, February 25. Please get all 
ads, articles, and letters to us by Tuesday, February 15Tuesday, February 15 at the latest. 

And earlier is always better!earlier is always better!

Donations (not including $30 for each out-of-town or gift subscription) are tax deductible to the extent allowed by law.

LOCAL BEACON SUPPORTERS WIN!
Each month the Beacon holds a random drawing for Andover residents who have donated to 

the Beacon in the past calendar year. This month’s winners are:

Andover Pizza Chef Large 2-Topping Pizza Laurie Zimmerman

Naughty Nellie’s Ice Cream Gift Certifi cate Ann and Rudolph Schultz

JJ’s Market & Deli Gift Certifi cate Katherine and Joe Stearns

Keyser’s Garage Gift Certifi cate Barbara Freeman

Mary Kay - Laura Condon Gift Certifi cate Bill and Linda Hoff man

The Refi nery Restaurant Gift Certifi cate Susan and Leon Nelson

Drake’s Place Eatery and Market Gift Certifi cate Nan Davis

Blackwater Junction Restaurant Gift Certifi cate Richard Mandrey

WINNERSWINNERS! Call volunteer Margo Coolidge at 603 735-5418 to collect your prize. Call volunteer Margo Coolidge at 603 735-5418 to collect your prize.
Prizes not redeemable for cash. Prizes not claimed in 90 days go back into the prize pool.

This Page Sponsored by the Board of Directors, Staff, and Volunteers of The Andover Beacon
We Support The Beacon. Do You?

inspected and replaced as needed, un-
derlayment installed, new similar as-
phalt shingles, drip edges, and roof vent 
installed, all fl ashing inspected and re-
placed as needed, rake trees repaired, 
and damaged gable trim wrapped for 
protection. The roof of the attached his-
toric outhouse will also be replaced, as 
will the roof of the more recent small 
addition on the building’s east side.
From the AHS Grant Application

The Potter Place Railroad Station 
may be unique in having survived al-
most unchanged since its construction 
in 1874. It is cited in Bryant and Carolyn 
Tolles’ New Hampshire Architecture as 
“perhaps the state’s fi nest nineteenth 
century wooden railroad station.”

The exterior and main level rooms ap-
pear virtually as they did in the late nine-
teenth century with minor changes. The 
station has been owned by the Andover 
Historical Society and operated as a mu-
seum since 1983. The station is in its orig-
inal location and is the dominant struc-

ture of the small railroad community.
Although no longer a bustling center, 

Potter Place has escaped modern infi ll 
and intrusions, and retains a charming 
nineteenth century atmosphere.

Work to be done: Broken and loose 
roof slates will be fi xed or replaced 
with Vermont slate and any underly-
ing problems will be repaired. Copper 
will be used as fl ashing on dormers and 
the hips, which is supported by exist-
ing copper fl ashing on the dormers, and 
copper gutters will be replaced on the 
two sides where support rods still exist.

Shoulder-high drain pipes still stand at 
three corners, but their condition and des-
tination are unknown. Most of the drain-
age work will be done by volunteers.

This work is an important compo-
nent in an ongoing program of resto-
ration. In 2020, an in-house crew re-
moved the rotting semaphore, which is 
being repaired and will be re-erected in 
2022. Repairing the roof and replacing 
the gutters precedes repairing or replac-
ing the platform that has been damaged 
by water. 

Roofs  from page 3

Buyer demand 
is pushing the market
Ty Morris, Coldwell Banker Lifestyles

Two December home sales closed 
out the 2021 selling season:

Geraldine Hutson sold her home at 
126 Main Street to Anthony and The-
resa Murphy for $279,000. This three 
bedroom and two bathroom cape with 
a detached garage sits on .81 acres and 
has 1,682 square feet of living space. Ty 
Morris of Coldwell Banker Lifestyles 
represented both sides of the transaction.

Christopher Young sold 18 Gale 
Road to Kathryn Kraysler and Donald 
Roine for $353,500. This three bedroom 
and two bathroom cape circa 1850 sits 
on 3.47 acres and has 1,750 square feet 
of living space. John Kinney of Cold-
well Banker Lifestyles represented the 
seller and Aaron Harman of BHHS Ve-
rani represented the buyers.

After a holiday lull, buyers are back on 
the hunt amidst rising COVID concerns.

Our market crystal ball has become 
a little clearer as we enter familiar terri-
tory. A year ago marked a milestone in 
buyer demand as cars fi lled with eager 
buyers lined our country roads waiting 
for their turn to visit an open house.

Multiple-off er scenarios had agents 
scratching their heads over how they 
could make their clients’ off er the most 

competitive. A big factor for this activ-
ity, as I reported before, was the con-
cerning climate of the pandemic com-
bined with inventory in short supply.

Well, here we are again. Amidst ris-
ing numbers of active COVID cases, 
hospitals being overrun, and cities be-
ginning the discussion of more shut-
downs, buyer demand is, again, pushing 
the market. There are some diff erences 
we hope will curb the pendulum: inter-
est rates and rising supply.

Talk of the federal interest rates be-
ginning a systematic hike implies there 
will be an eff ect on mortgage rates (al-
though the two are not directly related). 
This is generating an immediate sense of 
urgency, further fueling buyer demand.

However, it should taper in the fu-
ture as the numbers shift. Furthermore, 
with the public continuing to be free of 
mandates and many being vaccinated, 
some homeowners are feeling more 
comfortable with folks in their home.

For sellers, there is no need to wait 
until the spring market. It is already here! 
For buyers, it may be hard to believe, but 
with interest rates forecasted to rise and 
demand continuing to be high, the best 
time to buy continues to be “Now!”
Andover Home Sales in 2021

Total Home Sales: 38 (down 2% from 
2020)

Average Sale Price: $378,630 (up 36% 

Andover Real Estate Transactions for January 2022
from 2020)

Median Days on Market: 6 (down 
from 11 in 2020)

List Price to Sale Price Ratio: 104.4% 
(up from 98% in 2020)

These statistics for single family 
homes sold in Andover in 2021 come 
from NEREN.com. For more local real es-
tate information, call Ty Morris at 603 
237-2060. 


